
I’m calling about your home you have for sale (on service name)… 

The bad news is I’m not in the market for a new home right now… but the good news is I would LOVE to 

help you market your home and get it sold! 

(you may get objections or questions here… so go into the next bit quickly to remove objections.) 

Let me assure you there is no catch or cost to you and I am NOT a real estate agent - so I’m not calling to 

try to get you to list with me or anything like that. However I am a Loan Officer and I do want to get 

loans… so to that end I will try my very best to market your home and expose it to as many people as 

possible so you can sell your home, and hopefully I can do the loan on whoever buys it. So this really is a 

win-win situation where we both benefit and we both get what we want. (I really am good at marketing 

property and a top loan officer.) 

I will create some really nice marketing materials that we both can use; everything from a property 

website and virtual tours to flyers you can use for Open Houses, even some with loan scenarios (which 

buyers find very helpful). 

I do ask however that you let me pre-qualify anyone that wants to tour your home that calls you 

directly. This helps me get loans and protects you. (protects you from potential “bad people” that just 

want to case your place, and people that might tie your home up for 30 to 90 days when they can never 

qualify for a mortgage, then might even try to convince you to get involved in some creative financing… 

which can again end badly for everyone involved) 

Then since I did such a great job marketing your home and getting it sold quickly, I hopefully can look 

forward to earning your trust to do your next mortgage if you end up buying another home. 

 

(most common responses / questions from the seller) 

 

 

Seller: Okay, sounds great. What do you need from me? 

Wonderful!  All I need is your best contact information so I can call you with qualified buyers 

that want to see your home, the property info and any pictures that you took. If you happen to 

have HD photos that would be awesome!  (if FSBO was found on internet, you already have all 

the info in the ad. But if they can still send you HD pics, that would be best)  

 

 

Seller: I want to talk to the people interested my home. I don’t want them being scared away by you. 

Okay, that’s fine (but I’m not scary LOL). I typically call all the leads first so my sellers aren’t 

bombarded with the craziness of looky loos, but it’s completely okay with me if you’d like to call 

them first to chat instead. After chatting with them, if they seem promising, just let them know 

that your loan officer will be contacting them the same day and as soon as I prequalify them, 

they can come see the house.  Then shoot me a text or call and I’ll call them right away!   

 

What if they have already been preapproved by a lender? 



You can explain that that’s wonderful, but they still need to be prequalified by your trusted 

lender as well. They don’t have to USE me, but it does help ensure YOUR safety, and most 

people will understand that.  Unscrupulous people don’t want to give out their personal 

information to get prequalified.  It’s really about protecting yourself, your family, and your 

home. 

 

Seller:  I don’t know. This sounds like a gimic. What’s in it for you? This can’t really be free for me. 

What’s in it for me?  I get to do the loans. This is totally a win-win for you and me both. You see, 

I typically help real estate agents market their properties. So I have all of the tools and 

knowledge to get your home out there just as if it were listed with an agent. But I also see the 

importance to you of trying to sell it yourself without paying an agent. So if I got to help ensure 

YOUR safety and save you time by prequalifying people before they are touring through your 

home, help you sell your home, AND got a loan of it… why wouldn’t I help you?! 

 

Seller: So, will you be showing my property, and writing the contract etc? 

No, I am NOT an agent. You are still 100% a For-Sale-By-Owner. You will be handling your 

showings and any contract work. I will take care of all of the financing / mortgage paperwork, 

and will also be helping you get it out to all of the agents and home buyers. I’ll also help you 

with any printed material such as property business cards you can hand out, a sign rider, etc.  

 

Seller: How long is this deal good for?  Is it like just for 30 days? 

Hopefully that’s all we’ll need to get your home sold. But if not, I’ll keep marketing it for as long 

as it’s for sale if we need to, or until you tell me to stop.  (optional: and if you should ever decide 

that you would like to list with a Realtor, I work with only the TOP agents here in (city). I’ll get 

you a meeting with two or three TOP agents that I know can sell your home!  You can interview 

them and pick your favorite) 

 


